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HERE’S AN INTERESTING OBSERVATION ABOUT WHAT WE DO 
HERE AT SAGINAW: MORE OFTEN THAN NOT,  THE END RESULTS OF 
OUR EFFORTS ARE HIDDEN FROM VIEW. When you know where to look, 
you can point out to your children and grandchildren various buildings and 
signposts where Saginaw steel products have been used. But you have to 
know where to look. For example, you have to know that the statue of Lib-
erty in Liberty Park just south of Birmingham, Alabama uses a 10” pipe from 
Saginaw as its support.

Lately, we’ve seen a trend in the building of oversized objects. In Orlan-
do, Florida, for example, outside of the Arnold Palmer Hospital for Children 
and Women, there is, appropriately, a huge sculpture of a golf ball. However, 
unlike the layered inside of your Titleist Pro VI x’s this ball has at its core the 
hard work of Saginaw’s employees and a goodly amount of structural steel.

Next on our tour of oversized objects supported by steel from Saginaw 
would have to be the huge cross on Interstate 75 just outside of Knoxville, 
Tennessee. Anybody who has driven this particular stretch of Interstate 
couldn’t have failed to notice the 100-foot-tall, white-paneled cross just off 
the west side of the highway. Designed by Cornerstone Engineering of Ten-
nessee,  the cross is framed inside with steel from Saginaw. This particu-
lar application of the products we sell is so popular, Cornerstone has been 
asked to design several more crosses around the country.

Last, but certainly not least in our exploration of the huge is a refresh-
ing look at the world’s largest Coca Cola bottle. One hundred and ten feet 
tall, this eye-popping tribute to the “pause that refreshes,” created out of 
Saginaw steel and 7,000 traditional Coca-Cola-green glass panes, houses 
two elevators serving four stories of the World of Coca Cola in Las Vegas, 
Nevada. As they travel up inside the bottle, visitors to this spot enjoy the 
sound of Coca Cola being poured over crackling ice. 

Big construction requires big steel. All over the country are examples of 
where Saginaw folks helped bring a little something to the scenery that’s a 
whole lot bigger than life.

big doings

Above: outside of the Arnold Palmer Hospital, a huge golf ball.
Left: In Vegas, The world's largest coke bottle, 110-ffet-tall .
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Often, steel from Saginaw finds itself in unusual places. Take for exam-
ple an ongoing project along the Houston, Texas shipping channel. The Port 
of Houston Authority is building a 60-acre container yard and a 1,660-foot 
wharf to connect the container yard to the shipping channel. The new facility 
will relieve pressure on the existing Barbours Cut terminal and help accom-
modate ship traffic and cargo volume. 

The wharf presented problems. Traditional building of the wharf would 
mean operating big diesel pile drivers 12 hours a day for months, which 
wouldn’t meet the stringent air-pollution standards of the project. Zachry 
Construction, the company selected to build the wharf and container yard, 
proposed a cool solution to the problem – in fact, a very cool solution. Rather 
than driving piles in the ground to stabilize the wet waterfront, they opted to 
freeze the ground and dig behind the frozen wall of earth to place the foot-
ings for the wharf.

Ground freezing may sound new, but it’s actually been around for 
a long time. First used as a construction technique in South Wales around 
1862, ground freezing involves circulating a super-cooled solution under-
ground to freeze the water in the soil. The ice holds the soil together and 
creates a strong barrier behind which you can safely dig. Zachry proposed 
sinking a row of pipes along the shoreline, then circulating a super-cooled 
calcium chloride brine through the pipes, freezing the ground several feet 
in each direction. 

And the pipes? Well, of course – they came from Saginaw. Cool.

cold steel

Congratulations to everyone. We had another 
record year in sales. As the years go by, we see 
other companies that never get over the hump and 
really become good at what they do. Looking back 
at the long road and many challenges that Sagi-
naw has overcome makes me wonder what “it” is 
that has made Saginaw successful.

When you look at our yard and facilities on 
video or on an overhead picture, you get a sense 
of the commitment we have made to keep inven-

tory for our customers. During times like now 
and last year, our customers know that Saginaw 
has whatever “it” is that they need. 

What you don’t see in videos or pictures, how-
ever, is the team spirit and “can-do” attitude 
that everyone at Saginaw has. And that’s what 
makes sure that orders are taken care of the way 
that they should be. That’s the effort everyone 
here makes to ensure that Saginaw is our custom-
ers’ #1 supplier. You can’t see the feelings that 
our employees have for each other in a video. And 
you can’t see the pride they share in working for 
Saginaw.

I have had many people visit over the years and 
tell me that, if you could bottle the atmosphere 
and attitude you get when you are at Saginaw, 
you could sell it as a magic tonic. I am proud 
of that more than anything. Our commitment to 
each other, to our employees, to our custom-
ers and to our suppliers, our consistency, and 
the understanding each of you has that you can 
depend on Saginaw – those are the things that 
help create this special feeling. We all should be 
proud that, whatever “it” is, we’ve got it, and 
we continue to work hard to keep it.

wise words
b y  H o w a r d  w i s e ,  c e o

 lots and lots of channels

 a promotion in texas

We pride ourselves on our in-
ventory. After all, that’s the advantage 
our customers have when they do 
business with us. As a regular feature, 
we’d like to share the down-and-dirty 
details of a different product line with 
each edition of our Newsletter. This 
quarter, we’d like to tell you about our inventory of steel channels.

The names for channel steel are many: C-channel, so named for its 
cross-section; MC-channel, which stands for Miscellaneous Channel; ship 
and car channel, so called for its applications. In the end though, channel 
is channel. Pretty much any structural member with a “C”-shaped cross sec-
tion may be referred to as channel; and at Saginaw, we’re talking about more 
channels than a satellite TV company. 

Consider for a moment that we carry channels as small as three inches 
at 4.1 pounds and as large as 18 at 58, and you catch our drift. Customers call 
us for channel to be used in a variety of ways. We’ve sold it as far away as De-
troit to be used in automobile manufacture and as close as right around the 
corner, where DeShazo Cranes use it for the cap rails on their gantry cranes.

“A lot of our customers forget we have channel,” says Carl Lytle, Sagi-
naw’s resident channel expert. “I like to remind folks frequently that even 
though we started out as a pipe company, we’ve come a long way from 
there!”

Saginaw is happy to announce the promotion of Dennis Ince to Vice 
President of our Houston operations. Dennis has been in the steel business 
for almost 30 years. He started out in oilfield and moved over to structural 
steel and secondary sales when he joined us in 1994. He took over as Hous-
ton’s Branch Manager in 2004 and, in that short a time, has doubled sales.

Dennis was also instrumental in getting the Houston offices moved onto 
the same site as the steel yard. Dennis had been pushing for having all of 
the staff on-site since 2004. Once the move was approved, he was actively 
involved in the design of the building, the construction and landscaping, and 
in planning the move. Dennis believes having the staff on-site with the yard 
will help them to be more responsive to customer needs.

When he isn’t at work, Dennis is actively involved with his church, 
where he sings in the choir. He and his wife, Cindy, are the proud parents of 
two daughters, Amy and Sara, both of whom are attending the University of 
Houston, Dennis’ alma mater, and studying to become youth ministers.
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Saginaw is proud to be bringing 
on line a brand new shot blaster ca-
pable of blasting virtually any of the 
structural steel in our inventory. With 
the vast majority of our steel stored 
in the open yard, it’s natural that 
our customers occasionally request 
cleaning up of the product before it 
reaches them. 

"A number of our customers in-
tend to prime and paint the finished 
fabricated work," says Terry Pruet.   
“The more we clean it up for them on 
the front end, the more time it saves 
them on the back end. That’s where 
the new shot blast machine is a big 
help.”

Saginaw has always been about 
going the extra mile to help out our 
customers. From cutting pipe to length, 
to piece-marking orders, from custom-
order bundling, to priming and paint-
ing, we do what we can to help our 

customers’ jobs go smoothly. Up until 
recently at Saginaw, we were able to 
shot-clean pipe up to 30” in diameter 
and blast the insides of pipes as small 
as 10" in diameter. And we had some 
limited blast capabilities. Now, how-
ever, with the new shot blast, we’ve 
added a whole new set of dimensions 
to what we can do. In fact, the new 
machine has a seven-foot-wide open-
ing and can handle pieces as tall as 
3'8". Four 20-HP blasting wheels pro-
vide full coverage of the blasted work 
piece. “This new machine will provide 
an excellent solution for blasting a full 
range of stock structural products,” 
says Pruet. And that, friend, is what 
we mean when we say we give it our 
best shot. 

our best shot

In case you haven’t figured it out, Saginaw is made up of a really fine group of people. Our people 
can be found doing great work all over the place. Take Kenya, for example. In 2004, in honor of one of our 
retirees, Harold Cunningham, Saginaw sponsored the installation of a well for a township of 350 folks, 
who, until very recently, had to travel miles every day just to bring water to their village.

In Thika, Kenya, just outside of the capitol, Nairobi, the villagers live hard. Life is about subsistence 
farming and pretty much just getting by. The things we take for granted are very often chores. They collect 
fresh water, for example, from the runoff of a pineapple field miles from their village. We are pleased to 
announce that the well we helped them put in is up and running now. This marks the first time ever that 
they haven’t had to haul water to their village. 

But Saginaw’s generosity runs deeper even than the well water in Thika, Kenya. Now we are focusing 
on providing food, school supplies and even work for the villagers. With their help, we’ve put livestock in 
their pens, food on their tables, and are working on a classroom for their children. At Saginaw, our steel 
ends up all over the world. It’s nice to know that the goodwill of our employees is just as widespread.

that which runs deep at saginaw

new book and video
Saginaw recently introduced some new pieces of communication to our 

existing and potential customers. We are frequently surprised to discover 
how many of our customers really just don’t understand how broad our in-
ventory is. “I’ve even had a customer drop by on his way to the beach – we’re 
talking about a really good customer – who still couldn’t believe how much 
steel we had until he saw it with his own eyes,” says Greg Helms, V.P. Sales at 
Saginaw. 

Seeing is believing. In order to give folks a firsthand look at our invento-
ry, Saginaw enlisted the help of a marketing firm, a film crew and a helicopter. 
The result was a video that helps put the Saginaw inventory into perspective. 
“When you see all 130 acres of our yard, the huge number of different sizes 
and lengths of our beams, tubing, pipes and structural steel items, it certainly 
makes an impression.” Says Howard Wise, Saginaw’s CEO. “People just don’t 
realize what 130 acres of steel look like. And it really helps to see those 65- 
and 75-footers out there to realize just how powerful an advantage you have 
purchasing through Saginaw.”

“Sometimes it helps to walk our customers through the math,” says 
Helms. “Think about it this way: if you need a 33-footer and you have to buy 
a 40-footer – you’re dropping seven feet. That can be a whole lot of waste, 
both in terms of steel and in terms of shipping expense – especially when 
you multiply that one 40-footer times say 20 pieces. We save our customers 
considerable money by selling them the 33-footer. To do that, you have to 
have the inventory. That’s our advantage.”

In addition to the video, Saginaw has also published a detailed speci-
fications guide that lists all of Saginaw’s inventory and offers a wealth of in-
formation regarding size, weight and length. “We believe the spec book will 
become a useful tool in any fabricator’s place of business,” says Helms. “It’s 
just about continuing to add value to what we do.”


